
The best office positioning

Capital Markets Day 2022

Juan Manuel Ortega

Chief Investment Officer



Disclaimer

By attending this presentation and receiving this document, you are agreeing to be bound by the following limitations. Any failure to comply with these restrictions may

constitute a violation of applicable securities laws and/or may result in civil, administrative or criminal liabilities.

This document is strictly confidential and is being furnished to you solely for your information. It may not be reproduced, or redistributed to any other person, and it may not be

published, in whole or in part, for any purpose.

The information contained in this presentation (“Presentation”) has been prepared by Inmobiliaria Colonial, SOCIMI S.A. (the “Company”) and has not been independently

verified and will not be updated. No representation, warranty or undertaking, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy,

completeness or correctness of the information or opinions contained herein and nothing in this Presentation is, or shall be relied upon as, a promise or representation. None

of the Company nor any of its employees, officers, directors, advisers, representatives, agents or affiliates shall have any liability whatsoever (in negligence or otherwise,

whether direct or indirect, in contract, tort or otherwise) for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with

this Presentation.

This Presentation is for information purposes only and is incomplete without reference to, and should be viewed solely in conjunction with, the oral briefing provided by the

Company and the Company’s publicly available information. The information and opinions in this presentation are provided as at the date hereof and subject to change without

notice. It is not the intention to provide, and you may not rely on these materials as providing, a complete or comprehensive analysis of the Company’s financial or trading

position or prospects.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice and does not take into account your investment objectives or legal,

accounting, regulatory, taxation or financial situation or particular needs. You are solely responsible for forming your own opinions and conclusions on such matters and for

making your own independent assessment of the Company. You are solely responsible for seeking independent professional advice in relation to the Company. No

responsibility or liability is accepted by any person for any of the information or for any action taken by you or any of your officers, employees, agents or associates on the

basis of such information.

This Presentation contains financial information regarding the businesses and assets of the Company. Such financial information may not have been audited, reviewed or

verified by any independent accounting firm. The inclusion of such financial information in this Presentation or any related presentation should not be regarded as a

representation or warranty by the Company, its affiliates, advisors or representatives or any other person as to the accuracy or completeness of such information’s portrayal of

the financial condition or results of operations by the Company and should not be relied upon when making an investment decision. . Certain financial and statistical

information in this document has been subject to rounding off adjustments. Accordingly, the sum of certain data may not conform to the expressed total.

Certain statements in this Presentation are forward-looking. By their nature, forward-looking statements involve a number of risks, uncertainties and assumptions which could

cause actual results or events to differ materially from those expressed or implied by the forward-looking statements. These include, among other factors, changing economic,

business or other market conditions, changing political conditions and the prospects for growth anticipated by the Company’s management. These and other factors could

adversely affect the outcome and financial effects of the plans and events described herein. Forward-looking statements contained in this Presentation and based upon past

trends or activities should not be taken as a representation that such trends or activities will continue in the future. The Company does not undertake any obligation to update

or revise any forward-looking statements, whether as a result of new information, future events or otherwise.

The market and industry data and forecasts included in this Presentation were obtained from internal surveys, estimates, experts and studies, where appropriate as well as

external market research, publicly available information and industry publications. The Company, it affiliates, directors, officers, advisors and employees have not

independently verified the accuracy of any such market and industry data and forecasts and make no representations or warranties in relation thereto. Such data and

forecasts are included herein for information purposes only. Accordingly, undue reliance should not be placed on any of the industry or market data contained in this

Presentation.

NEITHER THIS DOCUMENT NOR ANY OF THE INFORMATION CONTAINED HEREIN CONSTITUTES AN OFFER OF PURCHASE, SALE OR EXCHANGE, NOR A

REQUEST FOR AN OFFER OF PURCHASE, SALE OR EXCHANGE OF SECURITIES, OR ANY ADVICE OR RECOMMENDATION WITH RESPECT TO SUCH

SECURITIES.
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Agenda
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I. Portfolio Management: Acquisition & Disposals 

II. Case Study Velazquez – The Office 3.0

III. Future Growth through Méndez Álvaro Campus



Acquisition & Disposals in Spain
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Portfolio Management

> Dynamic acquisition & disposal strategy since 2014

> Market evolution and growth curve of vital importance to achieve best 

results when executing acquisitions or disposals

> Portfolio composition designed by multiple factors:

> Weight on different cities

> Micro markets

> Stock Quality

> Client Profile

> Yield on Cost

> Acquisitions through prime factory strategies have significantly added 

value to the portfolio

> Dispositions performed with premium to GAV while rotating non-strategic 

assets.

I

Portfolio Management Strategy
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Acquisition & Disposals in Spain

Portfolio ManagementI

€ 174m

€ 369m

€ 190m
€ 109m

€ 10m € 51m

€ 15m

€ 441m € 477m

€ 150m
€ 86m

€ 1,859m

Acquisitions

Sales

20202016

1,000

2,000

20172015 2018 2019 2021

3,000

4,000

5,000

6,000

€ 4,830m

Portfolio Evolution - €m

€ 394m

€ 167m

Ø

Ø
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MAPA MADRID – MENDEZ ALVARO

Castellana 

Axis

Méndez Álvaro Méndez Álvaro - Zoom

Acquisition & Disposals in Spain

Portfolio ManagementI

> Prime positioning strategy: increasing 

exposure in 3.1x 

> Focus on the best performers new 

business districts within Madrid and 

Barcelona: 

> Mendez Álvaro 

> 22@

> Alpha creation through: 

> Prime factory strategy for brand 

new assets

> Select strategy for existing 

assets 

First mover advantage

Acquisitions

> Reducing exposure to secondary 

locations

> Maximize sales values by prior active 

asset management strategy  

Disposals

Portfolio Evolution



Acquisition & Disposals in Spain
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Portfolio Management

54%41%

5%

68%

30%

2%

2021

€ 4,830m

68%

32%

2015

18,362 sqm

67%

33%

2021

18,927 sqm

GAV (€m)

Stock (‘000 sqm) Madrid Barcelona Others

I

Madrid 4.3 X

Barcelona 2.5 X

Share by cities’ stock

2015

€ 1,427m

Source: CBRE
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Office Portfolio Evolution – June 2015 

Portfolio ManagementI

376,188 sqm
GLA

31
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

COL pre-2015 

€ 1,426m
Portfolio Value

Periphery
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Office Portfolio Evolution – June 2016 

Portfolio ManagementI

478,756 sqm
GLA

39
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

€ 2,037m
Portfolio Value

Periphery

COL pre-2015 

Acquisitions
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Office Portfolio Evolution – June 2017 

Portfolio ManagementI

546,984 sqm
GLA

42
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

€ 2,484m
Portfolio Value

Periphery

COL pre-2015 

Acquisitions

Disposals 
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Office Portfolio Evolution – June 2018 

Portfolio ManagementI

73
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

1.01M sqm
GLA

€ 4,732m
Portfolio Value

PeripheryA-1 Axis

COL pre-2015 

Acquisitions

Disposals 
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Office Portfolio Evolution – June 2019 

Portfolio ManagementI

1.36M sqm
GLA

€ 5,020m
Portfolio Value

68
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

Periphery

COL pre-2015 

A-1 Axis

Acquisitions

Disposals 



13

Office Portfolio Evolution – June 2020

Portfolio ManagementI

1.01M sqm
GLA

€ 4,917m
Portfolio Value

68
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

Periphery

COL pre-2015 

A-1 Axis

Acquisitions

Disposals 
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Office Portfolio Evolution – June 2021

Portfolio ManagementI

847,870 sqm
GLA

€ 4,694m
Portfolio Value

64
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

Periphery

COL pre-2015 

A-1 Axis

Acquisitions

Disposals 



Periphery
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Office Portfolio Evolution – Dec 2021

Portfolio ManagementI

855,098 sqm
GLA

€ 4,830m
Portfolio Value

63
Assets 

MADRID BARCELONA

June 

2015

June 

2016

June 

2017

June 

2018

June 

2019

June 

2020

June 

2021

Dec 

2021

* Alcalá 506 & Josefa Valcárcel 24 have been sold in 2022 

COL pre-2015 

A-1 Axis

Acquisitions

Disposals 

*

*
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Acquisitions

Portfolio ManagementI

Serrano 73 Almagro 9 Príncipe de Vergara 112 Velázquez 86

Ciudat de Granada Diagonal 525 Diagonal 197

MADRID  

Looking for location, quality to focus on state-of-the-art clients and users 

BARCELONA 

Onloading quality
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Disposals

Portfolio ManagementI

Portfolio Rebound 59 M€281.5 M€

Microlocation 

Quality 

Asset Class 

Park Cugat & A506 & JV 24 

Hotel C. Norte, Hotel Mojácar & Hotel S.Sebastian Gavarres, Planetocio & Las Mercedes Logistics 

Hotels, Retail & Logistics        556 M€

Offloading Non-Strategic assets: Blended 7% premium to GAV 
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I. Portfolio Management: Acquisition & Disposals 

II. Case Study Velazquez – The Office 3.0

III. Future Growth through Mendez Alvaro Campus



Case Study Velazquez – The Office 3.0
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Portfolio ManagementII



Case Study Velazquez – The Office 3.0
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Portfolio Management

Juan Bravo

> Pre let of 14,020 sqm (86%) at maximum market 

levels. ( >37 €/sqm/mo.)

> Largest deal in prime area accounting for 5,243 sqm.

> Project redesign to attract clients from different 

sectors proved successful.

> Key focus on:

> Design & Quality

> PropTech

> ESG

> Letting strategy: looking for the suitable 

clients 

II

Outstanding building and performance



Case Study Velazquez – The Office 3.0
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Portfolio Management

> Appealing design to help companies attract and retain talent

> A set of actions included in Colonial’s PropTech technology 

PropNet to improve client & user comfort and reduce energy 

consumption

II

Property Configuration



Case Study Velazquez – The Office 3.0
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Portfolio Management

> New ways to work lead to a fix and flexible 

combined strategy with clients

> Greater user experience motivates “working 

from office”:

> High% natural light in workspaces and 

great views from any workspace.

> Encourages physical activity with the 

presence of open stairs and natural 

outdoor environments (4 terraces).

> Community strategy to promote the 

generation of engagement and talent.

II

Not only providing common spaces but managing them: space as a service 



Case Study Velazquez – The Office 3.0
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Portfolio Management

> Highest level of LEED 

certification as a result of 

enhancing the property in 

five areas:

> sustainable site

> water

> protection and efficiency

> energy efficiency

> renewable energy

Low impact on water footprint 

with water consumption 

reduced by up to 70% 

through utility technology.

Powered 100% by green 

energies and photovoltaic 

panels in the building.

Built with high recycled 

content and low emission 

materials with carbon 

footprint reduction certificate.

II

Not only a certification but becoming a true ESG partner
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I. Portfolio Management: Acquisition & Disposals 

II. Case Study Velazquez – The Office 3.0

III. Future Growth through Mendez Alvaro Campus
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Future Growth through Méndez Álvaro Campus 

Portfolio ManagementIII

Atocha 

Station 

Retiro 

Park

Bernabéu
M-30

Colón

Key Aspects

• Active development area 

• Located in the south limit of 

Madrid´s City Centre 

• 5 mins walk to the Spanish most 

important train station: Atocha

• In the past few years, well-

known companies such as 

Amazon or Repsol stablished 

their HQ in the area 

2

1 1

2

Colonial office and residential 

development

Colonial office development for 

Catalana Occidente 

Location



Future Growth through Méndez Álvaro Campus 
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Portfolio ManagementIII



2017 2018 2019 2020 2021 2022
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Future Growth through Méndez Álvaro Campus 

Portfolio Management

2018

Méndez Álvaro 

Acquisition

2020

GMP Buys 

Office Plot

2017 

Amazon 

HQ

Office Developments

Residential Developments

2021 

Just Eat 

HQ

2020

Vivenio

250-unit plot

2021 

Greystar 

455 Units

2019

Pryconsa 59 

Unit Plot

2019

Acciona

86 Unit Plot

2022 

Libra GP 

70 Unit Plot

2022 

Redevelopm

ent Project 

End

2017

Via Celere

148 Unit Plot

2019

Catalana 

Occidente 

HQ

> When Colonial focused on Méndez Álvaro, the district 

was the only area that had large available land plots inside 

the M-30 highway.

> Strong fundamentals have since attracted investors to 

the area. 

> In consequence, the district has been experiencing a full 

urban transformation benefiting both individual 

investments and the city of Madrid itself.

III

Urban Regeneration
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Future Growth through Méndez Álvaro Campus 

Portfolio Management

Colonial has been a pioneer investor in the submarket acquiring the largest available plot in the area at a very early stage and 

becoming a reference in the area’s urban transformation.

C
o

lo
n

ia
l 
A

c
q

u
is

it
io

n

District’s Residential Capital Value* Office Leasing Market**

*Source: Idealista

**Source: JLL Office Research 2022

Timing: the residential capital value has grown since the 

acquisition a 34%.

Office Market: The office leasing market is a reflection of the 

area's full transformation and the increase of demand. 

III

14
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/m

²/
m

o
.)

Avg. Rent (€/sqm/mo.) Prime Rent (€/sqm/mo.)

Urban Transformation

+64%+34%

Residential 

Capital Value 

growth

Prime ERV

growth
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Future Growth through Méndez Álvaro Campus 

Portfolio Management

Office
52%

Residential
26%

Retail
4%

Catalana 
Occidente

18%

Weight 
GLA

Only development of different real estate assets will 

impulse an ecosystem in the neighborhood.

• Plot Acquisition

• Project Development

• Forward Sale of the Catalana Occidente Tower: 

obtaining a developer's profit.

• Commercialization of the Mendez Alvaro 

Campus

Office Campus

Residential

Catalana Occidente

Retail

GLA

57,025 sqm

Delivery

June 2024

GLA

28,846 sqm

Delivery

Dec. 2023

GLA

20,275 sqm

Delivery

Dec. 2022

GLA

4,000 sqm

Delivery

June 2024

4

3

III

2

1

A Hybrid Project
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