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By accepting this presentation and/or by attending this presentation, you will be taken to have represented, warranted and undertaken that you have read and agree to comply

with the contents of this disclaimer. The information contained in this presentation (“Presentation”) has been prepared by Inmobiliaria Colonial Socimi, S.A. (the “Company”)

and has not been independently verified and will not be updated. No representation, warranty or undertaking, express or implied, is made as to, and no reliance should be

placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained herein and nothing in this Presentation is, or shall be relied upon as, a

promise or representation. None of the Company nor any of its employees, officers, directors, advisers, representatives, agents or affiliates shall have any liability whatsoever

(in negligence or otherwise, whether direct or indirect, in contract, tort or otherwise) for any loss howsoever arising from any use of this Presentation or its contents or

otherwise arising in connection with this Presentation.

This Presentation is for information purposes only and is incomplete without reference to, and should be viewed solely in conjunction with, the Company’s publicly available

information and, if applicable, the oral briefing provided by the Company. The information and opinions in this presentation are provided as at the date hereof and subject to

change without notice. It is not the intention to provide, and you may not rely on these materials as providing, a complete or comprehensive analysis of the Company’s

financial or trading position or prospects.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice and does not take into account your investment objectives or legal,

accounting, regulatory, taxation or financial situation or particular needs. You are solely responsible for forming your own opinions and conclusions on such matters and for

making your own independent assessment of the Company. You are solely responsible for seeking independent professional advice in relation to the Company. No

responsibility or liability is accepted by any person for any of the information or for any action taken by you or any of your officers, employees, agents or associates on the

basis of such information.

This Presentation could contain financial information regarding the businesses and assets of the Company. Such financial information may not have been audited, reviewed or

verified by any independent accounting firm. The inclusion of such financial information in this Presentation or any related presentation should not be regarded as a

representation or warranty by the Company, its affiliates, advisors or representatives or any other person as to the accuracy or completeness of such information’s portrayal of

the financial condition or results of operations by the Company and should not be relied upon when making an investment decision. Certain financial and statistical information

in this document has been subject to rounding off adjustments. Accordingly, the sum of certain data may not conform to the expressed total.

Certain statements in this Presentation may be forward-looking. By their nature, forward-looking statements involve a number of risks, uncertainties and assumptions which

could cause actual results or events to differ materially from those expressed or implied by the forward-looking statements. These include, among other factors, changing

economic, business or other market conditions, changing political conditions and the prospects for growth anticipated by the Company’s management. These and other factors

could adversely affect the outcome and financial effects of the plans and events described herein. Any forward-looking statements contained in this Presentation and based

upon past trends or activities should not be taken as a representation that such trends or activities will continue in the future. The Company does not undertake any obligation

to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise.

The market and industry data and forecasts that may be included in this Presentation were obtained from internal surveys, estimates, experts and studies, where appropriate

as well as external market research, publicly available information and industry publications. The Company, it affiliates, directors, officers, advisors and employees have not

independently verified the accuracy of any such market and industry data and forecasts and make no representations or warranties in relation thereto. Such data and

forecasts are included herein for information purposes only. Accordingly, undue reliance should not be placed on any of the industry or market data contained in this

Presentation.

The distribution of this Presentation in other jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves about

and observe any such restrictions.

NEITHER THIS DOCUMENT NOR ANY OF THE INFORMATION CONTAINED HEREIN CONSTITUTES AN OFFER OF PURCHASE, SALE OR EXCHANGE, NOR A

REQUEST FOR AN OFFER OF PURCHASE, SALE OR EXCHANGE OF SECURITIES, OR ANY ADVICE OR RECOMMENDATION WITH RESPECT TO SUCH

SECURITIES.
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Repositioning Program

Repositioning principles
01

Colonial’s Repositioning Program

>   Set of specific actions which looks to enhance value of our existing office portfolio through a holistic asset management approach

 Execution of works

 Negotiations to transform the tenancy profile

 Property management specific actions 

>   Colonial started the implementation of this strategy some years ago 

>  This strategy is now followed by some other relevant office players

Key principles for a successful Repositioning Program

I. Return on cost as the strategy driver

II. Liquidity enhancement

III. Properties step forward to best in class office buildings

IV. Defensive approach for mature properties



Repositioning Program

Looking to improve the client experience
01

5

Additional services and amenities are in high demand

> Terraces and gardens to differentiate our buildings from the standard market supply

> Current demand highly values the use of areas outside the private office space



Repositioning Program

Colonial’s bespoke design through its portfolio
01
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Representative buildings with appealing design help companies to attract and retain talent

> Designing spaces to combine functionality together with the last decorating trends

> Colonial’s assets are recognisable for its quality and design



Select - Repositioning Program Delivery

Delivery on repositioning program in Spain
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Solid delivery on current portfolio

> Attractive returns through active asset management 

> Additional value creation through created ERV and yield compression

> Current portfolio as a continuous source of value creation

Castellana 52

GLA: 7,523 sq m

Market: Mad CBD

Occupancy1

1H16 1H17 Var

Gross Rent - €/sq m/month

1H16 1H17 Var

Valuation

1H16 1H17 Var

Castellana 43

GLA: 5,998 sq m

Market: Mad CBD

+600bps

86%
92%

+0bps

100% 100%

+13%

23
26

+10%
29

32

+20%

Previous Rent Signed Rent

+13%

Lopez de Hoyos

GLA: 7,140 sq m

Market: Mad CBD

+1300bps
83%

100%

+23%
15.5

19

1 Occupied space / Total GLA

+20%

+12%

Berlin / Numancia

GLA: 12,817 sq m

Market: Bcn BD

+600bps

88%
94%

+26%
12

15

+14%

Via Augusta

GLA: 4,838 sq m

Market: Bcn CBD

+1400bps
86%

+38%
13

18.5

+23%

Francisco Silvela

GLA: 5,393 sq m

Market: Mad BD
+1300bps

83%
+23%

15.5
19

+13%

Santa Engracia

GLA: 13,664 sq m

Market: Mad CBD
+300bps

95%

+25%
18

+16%

22.5

100%

100%

98%
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Delivery on Acquisitions

Serrano 73
02
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Highest rent 

signed in 

Madrid since 

peak

Now
>34

€/sqm/month

Previous rent
30

€/sqm/month



Delivery on Acquisitions

José Abascal 45
02
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1,636 sq m 

let since 

acquisition

Now

24.2

€/sqm/month

Previous rent
19.6

€/sqm/month
+11% 



Delivery on Acquisitions

Génova 17
02
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MAIN KPIs SINCE ACQUISITION JULY 2015GÉNOVA 17 – ACQUISITION 2015

0.8€m       

Annualized 

GRI

66% 

Occupancy

1.4€m       

Annualized 

GRI

100% 

Occupancy

July 2015 1H 2017

+75%

+18% Value Creation vs. acquisition price

+3300bps

38.5          

€/sqm/month

+119% vs 

Previous

New contract signed 

(1,038 sq m) in the 

retail space



Delivery on Acquisitions

Santa Engracia 120
02

12

8,489 sq m 

let since 

acquisition

Now

22.3

€/sqm/month

Previous rent
19.4

€/sqm/month
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Future Projects

Project Pipeline close to delivery
03
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Solid progress on execution of short term project pipeline (2017 – 2019)

> Projects well ahead of targets and initial underwriting

> Strong pre-let interest on every product

Discovery (Estébanez Calderón)

Príncipe Vergara 112

Parc Glòries

(1) Capital Value of finished product

Madrid

CBD

€4,130/sqm1

Capital Value

Madrid

CBD

€3,983/sqm1

Capital Value

Barcelona

22@

€2,991/sqm1

Capital Value



Future Projects

Future Projects – Castellana 163
03
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Creation of unique landmarks through an attractive mid-term pipeline (>2019)

> Creation of unparalleled references in every submarket

> Attractive returns through industrial real estate projects

Madrid

CBD

GLA

10,910



Future Projects

Future Projects – Plaza Europa
03
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Creation of unique landmarks through an attractive mid-term pipeline (>2019)

> Creation of unparalleled references in every submarket

> Attractive returns through industrial real estate projects

Barcelona

Pl. Europa

GLA

14,000



Future Projects

Future Projects – Plaza Europa
03
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Creation of unique landmarks through an attractive mid-term pipeline (>2019)

> Creation of unparalleled references in every submarket

> Attractive returns through industrial real estate projects

Barcelona

Pl. Europa

GLA

14,000
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