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Colonial Disclaimer

By accepting this presentation and/or by attending this presentation, you will be taken to have represented, warranted and undertaken that you have read and agree to comply with the contents of this disclaimer. The
information contained in this presentation (“Presentation”) has been prepared by Inmobiliaria Colonial, S.A. (the “Company”) and has not been independently verified and will not be updated. No representation,
warranty or undertaking, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained herein and nothing in this
Presentation is, or shall be relied upon as, a promise or representation. None of the Company nor any of its employees, officers, directors, advisers, representatives, agents or affiliates shall have any liability whatsoever
(in negligence or otherwise, whether direct or indirect, in contract, tort or otherwise) for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with this
Presentation.

This Presentation is for information purposes only and is incomplete without reference to, and should be viewed solely in conjunction with, the Company’s publicly available information and, if applicable, the oral
briefing provided by the Company. The information and opinions in this presentation are provided as at the date hereof and subject to change without notice. It is not the intention to provide, and you may not rely on
these materials as providing, a complete or comprehensive analysis of the Company’s financial or trading position or prospects.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice and does not take into account your investment objectives or legal, accounting, regulatory, taxation or financial
situation or particular needs. You are solely responsible for forming your own opinions and conclusions on such matters and for making your own independent assessment of the Company. You are solely responsible for
seeking independent professional advice in relation to the Company. No responsibility or liability is accepted by any person for any of the information or for any action taken by you or any of your officers, employees,
agents or associates on the basis of such information.

This Presentation could contain financial information regarding the businesses and assets of the Company. Such financial information may not have been audited, reviewed or verified by any independent accounting firm.
The inclusion of such financial information in this Presentation or any related presentation should not be regarded as a representation or warranty by the Company, its affiliates, advisors or representatives or any other
person as to the accuracy or completeness of such information’s portrayal of the financial condition or results of operations by the Company and should not be relied upon when making an investment decision. Certain
financial and statistical information in this document has been subject to rounding off adjustments. Accordingly, the sum of certain data may not conform to the expressed total.

Certain statements in this Presentation may be forward-looking. By their nature, forward-looking statements involve a number of risks, uncertainties and assumptions which could cause actual results or events to differ
materially from those expressed or implied by the forward-looking statements. These include, among other factors, changing economic, business or other market conditions, changing political conditions and the
prospects for growth anticipated by the Company’s management. These and other factors could adversely affect the outcome and financial effects of the plans and events described herein. Any forward-looking
statements contained in this Presentation and based upon past trends or activities should not be taken as a representation that such trends or activities will continue in the future. The Company does not undertake any
obligation to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise.

The market and industry data and forecasts that may be included in this Presentation were obtained from internal surveys, estimates, experts and studies, where appropriate as well as external market research, publicly
available information and industry publications. The Company, it affiliates, directors, officers, advisors and employees have not independently verified the accuracy of any such market and industry data and forecasts
and make no representations or warranties in relation thereto. Such data and forecasts are included herein for information purposes only. Accordingly, undue reliance should not be placed on any of the industry or
market data contained in this Presentation.

The distribution of this Presentation in other jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves about and observe any such restrictions.

NEITHER THIS DOCUMENT NOR ANY OF THE INFORMATION CONTAINED HEREIN CONSTITUTES AN OFFER OF PURCHASE, SALE OR EXCHANGE, NOR A REQUEST FOR AN OFFER OF PURCHASE, SALE OR EXCHANGE OF
SECURITIES, OR ANY ADVICE OR RECOMMENDATION WITH RESPECT TO SUCH SECURITIES.
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Colonial

A “singular” off-market transaction

1. Colonial identifies an asset (10,458 sgm) under refurbishment for residential use, currently without progress
2. Colonial contacts directly the owners: international private equity funds

3. Colonial proposes a share deal (acquisition of the SPV that owns the asset)

Share Deal Comparable
. e . Price Asset Deal Price
v" Clear benefit for seller (tax optimization) 2,870 €/sqm 3,200 €/sqm

v" Win-win situation that permits to negotiate an attractive acquisition price

4. Transaction subject to maintain office license as the only use
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Colonial

A Unique Project - Design

=  Auction with main Spanish architects
v" Unusual market practice with highly renowned architects
v' Attractiveness for architects to participate in auction process:
1. Unique location and project opportunities
2. Strong reputation and track record of Colonial in domestic market

3. International exposure and visibility of the Colonial group

ESTUDIO LAMELA

ITECTOS

= Final project assigned to Estudio Lamela

v" Highly international renowned architect

v' Architect of the new Madrid Airport
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A Unique Project - Unique Prime Factory Approach
UNIQUE PRIME FACTORY APPROACH

Estébanez Calderoén, 3-5
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Colonial

A Unique Project - Design

= Colonial identifies the optimum product features taking into account:
1) Location and market requirements
2) Competitive environment
3) Technical aspects (R&D)

. “In house” analysis and definition of the main project parameters

= An optimization of the product involves demolishing the asset totally, and building a brand new premise
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Colonial

A Unique Project - Delivery - Main features

= Common market practice would suggest a design as in picture A

= However, Colonial decides to go for an innovative approach (see picture B)

PICTURE A PICTURE B
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A Unique Project - Unique Prime Factory Approach

BEFORE AFTER COMPLETION

Colonial
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Colonial
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A Unique Project - Design - Benefits of innovative approach

Creation of absolutely flexible floor plants

v" Key to adapt to current and future demand

v" Possibility to combine headquarters with multitenant

Leed Gold Building

Maximum efficiency of lettable space

Optimal ratio of person per sq m
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Colonial

A Unique Project - Prime Factory investment with superior Value Creation

= Very attractive acquisition price through creative off market purchase - tax Prime CBD Madrid

Price €30.0m
shield as competitive advantage
Capex €13.2m

= Creation of an absolutely unique product in Madrid CBD Total investment €43.2m

Total invest. Capital Value 4,130€/sqm
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= High quality premises with attractive capex 1.200 €/m?
Surface 10,458 sqm

= Double digit IRR, without including recovery impact of rental cycle Parking units 110 units

Expected release date 2017
= Colonial best position to capture high quality demand and rental cycle
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BUSINESS CASE SPAIN - PASSEIG DELS TIL.LERS, 2-6
Precedents

A huge challenge in the middle of the crisis

Asset that was headquarters of Arbora & Ausonia, subsidiary of a Spanish Multinational Group
Procter & Gamble acquires the company and decides to move all the people to the Madrid P&G headquarters
P&G wants to resign the contract and in advance of expiry date

Huge threat for cash flow and value of this asset in the middle of the crisis
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Colonial

Active asset Management Colonial

Colonial takes action

= Strong negotiation capabilities of Colonial enables the Group to obtain upfront a cash indemnity for the remaining rents
= Asset Management team analyses optimal product features taking into account location and uniqueness of the opportunity

= Asset Management team immediately to screen potential high quality demand
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Unique Prime Factory Approach
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Colonial

Unique Prime Factory Approach

aberti{

= Achievement of pre-let agreement with Abertis

(leading global infrastructures company)
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v" Colonial’s track record and reputation in domestic
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Passeig dels Til-lers - Unique Prime Factory Investment

Colonial
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Passeig dels Til-lers - Unique Prime Factory Investment

Colonial
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Passeig dels Til-lers - Unique Prime Factory Investment

Colonial

= Creation of a unique product in CBD
v" Flexible efficient spaces
v' Leed Silver

= Proven attraction of high Quality demand moving to

the city centre
= 100% pre-let with Abertis before starting the project:
v" 10 year contract
v' ERV at top level of the market

= Significant uplift in rental prices
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