Colonial

ﬂ

W

—TT 7 ZJ L/y
/”f ”’”ﬁ

— e

Colonial — Investor Day
BUSINESS CASES FRANCE
Mr. Dimitri Boulte

SFL Chief Operating Officer

=TT AN 3\“‘\\

FINANCIAL REPORTING SUSTAINABILITY REPORTING
Most Improved

Most Improved X
Annual Report N

Annual Report . e
FINANCIAL REPORTING SUSTAINABILITY REPORTING K|

Paris 17/10/16



Disclaimer ‘] Colonial

By accepting this presentation and/or by attending this presentation, you will be taken to have represented, warranted and undertaken that you have read and agree to comply
with the contents of this disclaimer. The information contained in this presentation (“Presentation”) has been prepared by Inmobiliaria Colonial, S.A. (the “Company”) and has
not been independently verified and will not be updated. No representation, warranty or undertaking, express or implied, is made as to, and no reliance should be placed on,
the fairness, accuracy, completeness or correctness of the information or opinions contained herein and nothing in this Presentation is, or shall be relied upon as, a promise or
representation. None of the Company nor any of its employees, officers, directors, advisers, representatives, agents or affiliates shall have any liability whatsoever (in
negligence or otherwise, whether direct or indirect, in contract, tort or otherwise) for any loss howsoever arising from any use of this Presentation or its contents or otherwise
arising in connection with this Presentation.

This Presentation is for information purposes only and is incomplete without reference to, and should be viewed solely in conjunction with, the Company’s publicly available
information and, if applicable, the oral briefing provided by the Company. The information and opinions in this presentation are provided as at the date hereof and subject to
change without notice. It is not the intention to provide, and you may not rely on these materials as providing, a complete or comprehensive analysis of the Company’s
financial or trading position or prospects.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice and does not take into account your investment objectives or legal,
accounting, regulatory, taxation or financial situation or particular needs. You are solely responsible for forming your own opinions and conclusions on such matters and for
making your own independent assessment of the Company. You are solely responsible for seeking independent professional advice in relation to the Company. No
responsibility or liability is accepted by any person for any of the information or for any action taken by you or any of your officers, employees, agents or associates on the
basis of such information.

This Presentation could contain financial information regarding the businesses and assets of the Company. Such financial information may not have been audited, reviewed or
verified by any independent accounting firm. The inclusion of such financial information in this Presentation or any related presentation should not be regarded as a
representation or warranty by the Company, its affiliates, advisors or representatives or any other person as to the accuracy or completeness of such information’s portrayal of
the financial condition or results of operations by the Company and should not be relied upon when making an investment decision. Certain financial and statistical information
in this document has been subject to rounding off adjustments. Accordingly, the sum of certain data may not conform to the expressed total.

Certain statements in this Presentation may be forward-looking. By their nature, forward-looking statements involve a number of risks, uncertainties and assumptions which
could cause actual results or events to differ materially from those expressed or implied by the forward-looking statements. These include, among other factors, changing
economic, business or other market conditions, changing political conditions and the prospects for growth anticipated by the Company’s management. These and other factors
could adversely affect the outcome and financial effects of the plans and events described herein. Any forward-looking statements contained in this Presentation and based
upon past trends or activities should not be taken as a representation that such trends or activities will continue in the future. The Company does not undertake any obligation
to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise.

The market and industry data and forecasts that may be included in this Presentation were obtained from internal surveys, estimates, experts and studies, where appropriate
as well as external market research, publicly available information and industry publications. The Company, it affiliates, directors, officers, advisors and employees have not
independently verified the accuracy of any such market and industry data and forecasts and make no representations or warranties in relation thereto. Such data and
forecasts are included herein for information purposes only. Accordingly, undue reliance should not be placed on any of the industry or market data contained in this
Presentation.

The distribution of this Presentation in other jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves about
and observe any such restrictions.

NEITHER THIS DOCUMENT NOR ANY OF THE INFORMATION CONTAINED HEREIN CONSTITUTES AN OFFER OF PURCHASE, SALE OR EXCHANGE, NOR A
REQUEST FOR AN OFFER OF PURCHASE, SALE OR EXCHANGE OF SECURITIES, OR ANY ADVICE OR RECOMMENDATION WITH RESPECT TO SUCH
SECURITIES.
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01 Business cases France “3J Colonial

SFL FOCUSES ON UNDERSTANDING
CLIENTS NEEDS

o PARISWORKPLACE

EMABLES SFL TO COLLECT INFORMATION TO DESIGM AMD

1 ‘ : I IE N I IMPROWE ITS BUILDINGS IM LINE WITH FUTURE TEMANTS
| EXPECTATIONS

CUSTOMER SATISFACTION SURVEY

STATISTICAL SURVEYS EACH YEAR ALLOW SFL TO GET A
CLEARER PFICTURE OF THE MEEDS EXPRESSED BY ITS

CLIENTS

INVESTCRE DAY



01 Business cases France

A portfolio of very high value-added tenants in each business unit

" Colonial
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01 Business cases France “3J Colonial

ASSETS IN BEST LOCATIONS

UPGRADE BUILDINGS / EQUIPMENTS AND INTRODUCE
DESIGN WITH FAMOUS ARCHITECTS AND DESIGNERS

2 PRODUC I DEVELOP MODULAR AND LARGE FLOOR PLATES IN
n

PARIS TO OFFER BEST WORKING ENVIRONMENT AND
MAXIMIZE USER COMFORT AND OCCURATION RATIO

SPECIAL ATTENTION TO SUSTAINABILITY ISSUES: ALL
ASSETS CERTIFIED EREEAM -in-usE

INVESTCRE DAY 5



01 Business cases France “3J Colonial

SFL IMPLEMENTS A FULL RANGE
OF HIGH VALUE-ADDED AMENITIES TO
PROVIDE STIMULATING WORKPLACE
ENVIRONMENT

RECEPTION LOUNGES
CORPORATE CONCIERGE SERVICES
INFORMAL MEET-UP SPACES
3 ] S E RVI C ES PREMIUM FOOD COURTS
FITMESS ROOMS

RECEPTIOMN AND CONFEREMCE ROCMS
DIGITAL APP TO CONNECT THE USER TO ITS

ENVIRONMENT (S

INVESTCRE DAY &
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Washington Plaza

47.000 sg.m of office space in a Business center in the heart of Paris CBD

OVERALL UPGRADE AND REPOSITIONNING OF THE
ASSET IN THE PRIME MARKET SEGMENT

INVESTCRE DAY 7
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1 Optimize common spaces and promote new uses
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BEFORE

Direct access to pool of services, restaurant and

cafeteria

Private access to the whole building
238 sg.m of leasable space created

Creation of a large lobby to become the unique
address of the asset

INVESTORS DAY

SFL Document non contractuel
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2 Refurbishment of common spaces
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Creation of gardens

SFL Document non contraciel

INVESTCRE DAY

10



01 Business cases France

4 High end services area

Concierge

Outdoor spaces and terraces

MESSF
T

SFL Oocument non confrecivel INVESTCRE DAY

Restaurant
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01 Business cases France “3J Colonial

5 Large and flexible office floor > 1 000 sg.m

BEFORE
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01 Business cases France “3J Colonial

5 Large and flexible office floor > 1 000 sg.m

900 sa.m s 2 200 sa.m (il 1 800 sa.m .

Lift landing area optimization
-> Additional 140 sq.m per floor integrated in private areas

SFL Document non contraciuel INVESTCRE DAY R, ]
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01 Business cases France

ﬂ Colonial

6 Key indicators evolution and value creation

O GAV evolution 2012 / 2016 = X 1,4

Easiz 100 in 2072

d ERV:+13% (onaverage)

ﬁﬁﬁﬁﬁﬁ

3 Occupancy rate : + 11 pts

Before refurbishment : 86 %
After refurbishment : 97 %

SFL Cocumentaon comracivel

322012 2013-2014 3111272014 2015 - BM2OME 30V06/20168

malue Creation m CAPEX mGAN

INVESTORE: OAY 13
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01 Business cases France “3J Colonial

90 Champs KElysees

8 900 sq.m with a signature location delivered in March 2015

SFL Strategy : FROM AN OUTDATED MULTI TENANT ASSET TO A

BUILDING MEETING ALL THE REQUIREMENTS FOR A VERY PRIME
CLIENT

INVESTCRE DAY 14
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01 Business cases France “3J Colonial

]. Creation of of large and efficient floors
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2 Refurbishment of the lobby and the common areas

SFL Document non condraciue! INVESTCRE DAY 16
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01 Business cases France

2 Refurbishment of the lobby and the common areas

SFL Document non condracivel INVESTORE DAY

‘] Colonial
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01 Business cases France “3J Colonial

3 A successful time line management

U Negotiation of the departure of former tenants in coordination with the beginning of the
works

U 75% of the building pre let to a leading consulting company 6 months before delivery

U Tenant’s fit-out works included in the overall refurbishment process

90

CHAMPS
ELYSEES

SFL Document non contractuel INVESTORS DAY 18
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01 Business cases France “3J Colonial

4 Value creation strategy
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01 Business cases France “3J Colonial

5 Key indicators evolution and value creation

O  GAV evolution 2012 / 2016 =X 1,9
Basiz 100 in 2012

O AVERAGE RENTAL VALUE : + 40 %

Before refurbishment : 500 €/sg.m
After refurbishment - 700 €/sg.m

FMzfamz 2M3-2M4 31M12/2014 ZMS-8M2me 20082018

m%/alue Creation BCAPEX B GAY

EFL Documantnon comracivel IMVESTORE DAY 20
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01 Business cases France

" Colonial

Cezanne saint- honore

A prime office complex in a signature location

FOCUS ON SPOT VALUE ADDED PROJECTS

INVESTCRE DAY 21
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Development of 1 052 sq.m of offices and 205 sq.m of terraces
overlooking Paris

Creation of office spaces on the top of the building & valorisation of outdoor spaces :

BEFORE

= Administrative agreement to develop office space (formerly technical units and vacant spaces)
= 12 months project (delivered in September 2015)

SFL Oocument non confraciuel INVESTCRE DAY R )
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01 Business cases France

2 1 000 sq. m services rehabilitation on G-1 floor

BEFORE AFTER

-------

~ Refurbis! ‘space
of a new high-end restaurant

" Colonial

SFL ODocument non condracivel INVESTCRE DAY 23
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01 Business cases France

3 Successful results

" Colonial

Signature of a lease agreement 8 months
after delivery to a prime property
developer firm

2613 sa.m

6 years firm lease period
Rent level : 750€/sg.m (ERV at 730€/sgm)

ROI of the project : 6 %

SFL Document ncn contracivel

INVESTCRE DAY
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01 Business cases France

" Colonial

#(Cloud. Paris

35.000 sq.m delivered by the end of 2015 fully let to high value-added tenants

REFURBISHMENT OF THE OFFICE COMPLEX OCCUPIED BY LCL TO

CREATE A STATE-OF-THE-ART ASSET IN THE ‘BOURSE’ BUSINESS
DISTRICT

INVESTCRE DAY
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01 Business cases France “3J Colonial

1 #Cloud.paris : a large-scale redevelopment in Paris

BEFORE

O A recognized contemporary
architectural projet

O From four different buildings
to one single office
building

O Creation of an internal
atrium to enhance natural
light and comfort

SFL  Document non contractuel INVESTORS DAY __ 26

27



01 Business cases France “3J Colonial

2 Maximized user confort

O Large and efficient floors to meet the requirements of large international companies
[0 Best standards for sustainability

AFTER

&
YL
effinergie

Qualite de wie et cconsmic & émergi

BREEAM

SFL ODocument nca conracivel INVESTCRE DAY
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01 Business cases France “3J Colonial

3 High-end pool of services and shared spaces

O Several teraces and
outdoor spaces

O 3restaurants

O Auditorium with 200
seats

O Lounge
O Conciergerie
O Fitness center

SFL Oocument ncn condraciuel INVESTCORE DAY =R



01 Business cases France

4 Successful time line management and a commercial success

]
EEYEREN RLIGC LY S ccpacar SOTY

Signature date 4 months before 3 months before, 1 month before, 3 months after
delivery delivery delivey delivery
Lease period 9 years 6/9 vears 4/6/9 vears 89 vears

BFL Cocument non condrecivel INVESTCRE: DAY
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5 Key indicators evolution and value Creation

65%

GAV + CAPEX

O GAV EVOLUTION 2012/2016=X 2,8
Basis 100 in 2012

O AVERAGE OFFICE RENT : + 40 % -

= Before refurbishment : 500 €/sq.m
= After refurbishment : > 700 €/sg.m

O IRR (pre tax/ free CF) : 18 %

31/12/2012 2013 - 2014 31/12/2014  2015- 6M2016  30/06/2016

m Value Creation m CAPEX uGAV

SFL Document non contractuel INVESTORS DAY __ 30

31



01 Business cases France

SFL ASSET STRATEGY

1. BESTBUSINESS LOCATIONS

ANTICIPATE LEADING WORLDWIDE COMPANIES REQUIREMENTS
PROMOTE « GOODWILL » IN TENANT REAL ESTATE STRATEGY
UPGRADE PRODUCTS IN LARGE SCALE OFFICE COMPLEX

LA I o

DEVELOP SERVICES AND CLIENTS RELATIONSHIP

STRONG PERFORMANCE OF RENT LEVEL, OCCUPANCY RATE AND GROSS
ASSETVALUE.

&FL Oocument non comndrecivel IMVESTORE DAY k7
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